
Retirement Backstop
ADVISOR COMPANION

A solution to help protect, provide, and preserve  
your clients’ assets in retirement

Not valid without all pages.

Ensuring your clients adequately save and prepare for retirement is one of your most 

important, albeit challenging, roles as a financial advisor. The retirement planning 

process is complex, and helping your clients effectively prepare is an imperfect science. 

Multiple factors will help to determine if your clients are retirement ready, including: 

1. How much they have saved

2. Current and projected future spending habits

3.  How their retirement accounts are invested 

4. What goals they have for their retirement and legacy

Moreover, with corporate-funded pensions becoming increasingly uncommon, many  

of your clients are required to self-fund their retirements. Having insufficient savings 

and/or outliving retirement assets are real and growing concerns. 
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Similar to how a baseball backstop prevents a ball  
from going outside the field of play, a life insurance 
retirement “backstop” can help to ensure your clients stay in 
the game and on track with their retirement plans. Retirement 
backstop can provide your clients and their families with 
essential last resort support and/or security during retirement. 

Advisor Companion 

Retirement Needs  
Calculator
(Produces Client 
Approved Output) 

Retirement Backstop
A PLAN TO PRESERVE, PROVIDE, AND PROTECT YOUR ASSETS DURING RETIREMENT YEARS

PRESENTED BY

PREPARED FOR
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Policy Form Series:  

<Mr. Smith>
<XX XX, 2018>

<Presented by Sample Agent>

<Presented by Sample Agent>

<Insurance products issued by: John Hancock Life Insurance Company (U.S.A.), Boston, MA 02210 (not licensed in New York) and John Hancock Life 
Insurance Company of New York, Valhalla, NY 10595 and securities offered through John Hancock Distributors LLC, through other broker/dealers that 
have a selling agreement with John Hancock Distributors LLC, 197 Clarendon Street, Boston, MA 02116.>

<Insurance products issued by: John Hancock Life Insurance Company (U.S.A.), Boston, MA 02210 (not licensed in New York) and John Hancock Life 
Insurance Company of New York, Valhalla, NY 10595>

<xxxx>

Retirement Backstop  
Sample Presentation   
(Client Approved & Customizable) 

Retirement Backstop 
CLIENT SNAPSHOT
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INDIVIDUAL NEEDS

A plan to preserve, provide, and protect  
your assets during retirement years
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Adequately saving for retirement can be a daunting task. Today’s retirees 

face many unique challenges – namely, they are living longer than 

ever and must rely on personal savings, rather than corporate-funded 

pension plans, as their primary source of retirement income. Under the 

current retirement landscape, having insufficient savings and/or outliving 

retirement assets is a real and growing concern. Ensuring that you have 

sufficient retirement savings requires creating a comprehensive plan 

today, and revisiting your plan routinely. 

Your Current Assets – Accumulation Phase 
Most of your retirement planning will occur in the “accumulation phase,” i.e., your working years up until actual 
retirement. A diversified retirement portfolio will often have income coming from four primary sources: 

ASK YOURSELF: Are you saving for retirement? Have you considered the 
potential risks to your retirement plan? Does your plan adequately protect 
your loved ones?

TAXABLE  
NON-QUALIFIED 

ACCOUNTS  
STOCKS, BANK ACCOUNTS, 

MUTUAL FUNDS, ANNUITIES,  
REAL ESTATE, BUSINESS  

INCOME

 TAX-DEFERRED 
ACCOUNTS – 

QUALIFIED PLANS  
401(K), IRA, 403(B),  

OTHER DEFINED  
CONTRIBUTION PLANS

TAX-FREE  
ACCOUNTS  

LIFE INSURANCE, ROTH IRA,  
MUNI BONDS

OTHER EXPECTED 
RETIREMENT  

INCOME  
CORPORATE-FUNDED  

PENSIONS, SOCIAL SECURITY

Client Snapshot
(Client Approved)
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Retirement Backstop
CASE IN POINT: An agent called an Advanced Markets Consultant (AMC) and asked for a 

LIRP (Life Insurance in Retirement Planning) presentation for a woman in her mid-50s. The 

agent wanted to show her paying $20k/annual premiums to age 65 and then immediately 

begin taking distributions from the policy for 15 years for supplemental retirement income.  

The AMC inquired about the client’s current retirement 

planning and her goals: to protect her family and to ensure 

that she will have sufficient retirement assets. Given this 

information, the AMC suggested the “Retirement Backstop” 

approach instead of a LIRP design.

Client Profile
A successful sales manager in her mid-50s looking to put away more money 
for retirement.

FACT FINDING
•  Currently maxing-out contributions to her 401(k) and other  

qualified plans.

•  Preferred risk class and has an active lifestyle.

•  Her mother recently passed away after a long illness and her father-in-law 
is currently in a nursing home, which has her thinking about how  
a long-term care event might impact her own financial security. 

•  Other concerns include:   

– Having sufficient retirement funds if she or her husband lives beyond 
projected life expectancy 

– Ensuring that her family is protected if she were to pass away  
unexpectedly while still in her peak earning years

Planning in Action 
AN ADVANCED MARKETS SUCCESS STORY 

John Hancock Advanced 
Market Consultants provide 
creative solutions to unique 
problems for its business partners.

Planning in Action

The Case for Tax Diversification in Retirement Planning
Don’t Put All Your Tax Eggs in One Basket

C L I E N T  G U I D E

Will Taxes Be Higher or Lower During Retirement?
The answer is unknown but the expectation should be that taxes should change not 
only at the beginning of retirement, but also might change during the retirement years. 
Below is a chart with the historical income tax rates. 

It's a reality that 
taxes exist...even  
in retirement. 

Does your current 
retirement plan 
consider future  
tax exposure?  
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Source: Tax rates shown are from the Tax Foundation. www.taxfoundation.org

HIGHEST MARGINAL TAX RATE 1913-2019

Many retirees are often shocked by the toll that taxes can take on their 
investment portfolios when it comes time to access the money for 
retirement. If you are concerned about your potential tax exposure in 
retirement, the good news is there are planning decisions that can be 
made today that can help alleviate your tax exposure in the future.

Why Consider Diversification for Tax Purposes:
• Taxes and tax rates change
• Tax-deferred growth is a good thing
• Taxes impact growth, distributions, benefits, and more

ADVANCED MARKETS CLIENT GUIDE    TAX DIVERSIFICATION   
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Tax Diversification  
Client Guide 
(Client Approved)

A Retirement Backstop plan funded with permanent life insurance can help address the risks 

your clients face in retirement, such as outliving assets, needing long term care, protecting 

loved ones and more. The following materials were designed to help promote this concept.

Retirement Backstop
TOOL KIT

BUSINESS PLANNING    ADVANCED MARKETS

For agent use only. This material may not be used with the public.
Insurance products are issued by: John Hancock Life Insurance Company (U.S.A.), Boston, MA 02210 (not 
licensed in New York) and John Hancock Life Insurance Company of New York, Valhalla, NY 10595. 
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https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/advanced_markets/am_kits_and_guides/LIFE-5739_Tax_Diversification_Client_Guide.pdf
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/life/advanced-markets1/Living-Benefits/Retirement-Savings/life-7992_retirement_backstop.pdf
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/life/advanced-markets1/Planning_in_action/LIFE_7721_August_2017_PIA.pdf
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/advanced_markets/living-benefits/LIFE-7489_retirement_backstop_client_snapshot.pdf
http://www.jhretirementcalculator.com/
https://sales.johnhancockinsurance.com/content/dam/JHINS/documents/unsecured-documents/advanced_markets/living-benefits/LIFE-7488_retirement_backstop_advisor_companion.pdf



